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The End-to-End solution
chosen by leading brands

(3) End-to-end solution

v Prospecting, simulations, v Segmented payment plans
pre-approvals v Digital signature

v Biometric validation v Collections and portfolio sales

v Automated credit assessment v Monitoring, reporting, and alerts

v KYC/KYB (validations)

(> Scope (3 Benefits

v Offering of collateral loans and leasing. Sale v Automation of offers
and financing of accessories and tracking v Higher approval rates and lower
services risk of uncollectibility.

v B2B,B2C v Dedicated risk team
(e.g. dealerships, self-managed, others) v Reduction of manual tasks

v Multi-device, multi-profile v MVPin weeks

v Operational in different countries v Flexible pricing

simultaneously

Integrations

0 Dealership with financial institutions and banks Q Brokers and insurance companies (cross-selling)

0 Digital signature providers 0 Local public entities ° Credit bureaus
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